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Preparing for a Competitive Threat
by Jeff Heimann
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following:
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Above: TFA hosted the wine tasting reception at the
Northwest Indian Gaming Conference and Expo last
week at the Tulalip Resort Casino
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Know Your Market
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does nothing in response to the competition in addition to analyzing scenarios of any expansion projects being
considered. If a material amount of
time passes before breaking ground on
any project, if the economic outlook
changes or if the competition’s programs and amenities change, then be
sure to update the market studies.
Understand the Impact to Existing or
New Loans
Many agreements governing casino
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covenants and other

Continental Boulevard
Suite
El Segundo, CA 9
tribaladvisors.com

FOLLOW TFA ON:

